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Wisdom in the Woods

Providence “test drives” 
biomass brokerage
By Sheilla Jones

Woodlot owners have a new option for marketing their 
cord wood and willow whips.

A biomass brokerage has been launched by the Buller 
Centre Incubator at Providence University College, and 
is the brainchild of Bruce Duggan, director of the Buller 
Centre for Business. He said he has been working for 
several years to get the project off the ground.

“We’ve got the website up now and buyers and sellers 
of biomass can go there to see how it works,” said 
Duggan. “It’s intended to bring buyers and sellers 
together. If the brokerage works as designed, it becomes 
easier for a woodlot owner to put cord wood on the 
market and find a buyer for it.”

But Duggan noted that the site is still in the testing 
stages.

“It’s like a new piece of software that’s out for a test 
drive. It works, we know that. We still need to work on 
adding a distance indicator, since a large part of the cost 
is energy. If you can buy biomass locally, you’ll pay 

almost nothing for 
transportation.”

The other addition Duggan is 
working on is a filter so people 
looking for cord wood or 
wood chips don’t have to sort 
through seller listings of straw.

“The benefit of a virtual 
biomass market is that there is 
no need for expensive 
infrastructure. Every form of 
energy has an infrastructure, 

whether it is natural gas or electricity. That infrastructure 
costs millions of dollars to put in place, and millions 
more to keep it going.”

Biomass, said Duggan, is not going to require a 
dedicated physical infrastructure because it doesn’t 
require specialized equipment for transport.

“Virtually all biomass can be moved by equipment 
already in use. A B-train grain truck can move pellets or 
chips. They can go by trains. Or they can even be moved 
by a pick-up truck. A lot of grain-moving equipment 
works perfectly well for biomass.”

The biomass Duggan is referring to can be anything 

Virtual infrastructure

Lots of questions at Grand 
Marais firewood workshop

• Versatility key to MFA woodlot 
       management plans, page 6
• How to get rich selling firewood, page 9

WAM’s Wood-Wise 101 firewood safety workshops 
kicked off in Grand Marais in October, and the 
firefighters who attended have already contacted WAM 
about running another workshop in the East Beaches 
cottage community.

Forestry specialist Chris Matthewson began the 
program by asking the nearly 20 people in the upstairs 
meeting room at the new East Beaches Fire Station about 

Continued on page 4

Scott Keck of Thalberg, left, listens intently as firewood 
expert Clint Pinder explains the weight difference between 
green and seasoned firewood at the Grand Marais Wood-
Wise 101 Firewood Workshop on October 10.

Continued on page 3

Bruce Duggan



2  The Manitoba Woodlot

    The Manitoba Woodlot is published six times annually as a 
service to the membership of the Woodlot Association of 
Manitoba (WAM). 
    WAM seeks to promote an understanding of sustainable 
woodlot management, increase income and employment 
potential for the woodlot sector, promote the use of woodlot 
products in the place of non-renewable and imported 
products, and develop human resources in woodlot 
management.
    WAM represents the interests of our members within the 
Canadian Federation of Woodlot Owners (CFWO). The 
CFWO makes those interests known to forestry ministers at 
both levels of government.
    WAM also has a representative to the Manitoba Model 
Forest, another organization that promotes sustainable 
management of Manitoba’s wooded areas.
    WAM is a non-profit organization led by a volunteer Board 
of Directors, which meets monthly. Our Annual General 
Meeting (AGM) is held each year before the end of March 
and is open to all members in good standing.
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Every year at the start of fall, I notice the length of 
daylight hours decrease, the nights getting cooler, and the 
trees begin to prepare for their winter slumber by displaying 
the brilliant colours of yellows, golds, rusts and even red in 
their leaves. My thoughts turn to National Forest Week and 
the importance of the role of trees in our everyday lives. 

National Forest Week is the last full week in September, 
usually around the fall equinox. It is a week set aside 
annually where Canadians are invited to learn more about 
Canada’s forest heritage and to raise awareness about this 
value renewable resource. Forests are fundamental to our 
economy, culture, traditions and history—and to our future. 
Communities, families and individuals depend on forests 
for their livelihood and way of life.

In 2013, the theme of National Forest Week was “The 
Greenest Work Force”. It was intended to highlight the vital 
work of forest professionals and practitioners and to 
recognize them as “true greenies” who are involved in 
managing all aspects of forest! That would include all 
woodlot landowners who are stewards and managers of 
their own private forests.

I hope all of you did and/or will reflect on the importance 
that your woodlots and the importance of your private forest 
has on the landscape. The facts are: trees in your woodlot 
produce oxygen, sequester carbon dioxide, provide shelter 
for wildlife, reduce soil erosion, can be used as an income 
source, can be used as a fuel source and provide recreational 
opportunities all of which make your trees invaluable.

Originally, National Forest Week was established in the 
1920s as Forest Fire Prevention Week. The intention was to 
encourage greater public awareness of Canada’s forests.  At 
the time, there was no apparent shortage of trees for 
industrial expansion; the greatest threat came from forest 
fires, due mainly to human causes.

In 1967, it was renamed National Forest Week, and it has 
evolved to encompass the many and varied human and 
environmental aspects of Canada’s forest resources—past, 
present and future. National Forest Week was observed in 
the first full week in May, including Arbor Day, until 2007 
when it was switched to the last full week of September.

A number of events took place in the province and across 
the country to celebrate and create awareness for our 
forests. In Manitoba, the Manitoba Forestry Association 
celebrated by giving away white spruce seedlings at the 
beginning of the week, and having 12,500 seedlings planted 
in the province by professional planters and a local school 
group on the behalf of two corporate sponsors. Tree Canada 
planted over 130,000 seedlings in the province of Manitoba. 

If you were unable to participate in an event in 2013, keep 
it in the back of your mind for 2014. 

Happy tree thoughts and ThinkTrees!

Celebrating National Forest Week
By Andrea Kraayeveld
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their experience using firewood. About half said they 
burn firewood for at least half their heat, and about a 
third cut and chopped their own firewood as well.

Bob Austman, a long-time firewood user and 
educator for the Manitoba Model Forest, presented 
an overview of firewood, the various properties of 
different species of firewood, and the importance of 
properly seasoning split wood so it’s dry enough to 
burn properly.

This was followed by a demonstration by Clint 
Pinder, owner of Firewood Manitoba, on how to 
identify different species and how to use a moisture 
tester. Pinder brought seasoned and unseasoned 
pieces of firewood so workshop participants could 
handle them themselves to see the physical 
differences between the two.

Matthewson, Austman and Pinder are also WAM 
directors.

Henry Nagtegaal, an instructor for Wood Energy 
Technology Transfer Inc. (WETT), took an in-depth 
look at the codes and regulations for chimneys and 
fuelwood burners, and then answered the many 
questions from the participants about specific 
problems with their own stoves or chimneys.

The lively discussion proved educational for 
everyone there. 

Details of future workshops will be posted on the 
WAM website at woodlotmanitoba.com/events.

The workshops are a WAM pilot project, intended 
to address the gap in understanding how to buy and 
use firewood, and how to safely install chimneys and 
fuelwood appliances.

Continued from front page

Firewood workshop lively and informative

Henry Nagtegaal, a WETT certification instructor, lists 
questions from the workshop participants on fuelwood 
appliances and chimneys during the October event at the 
East Beaches Fire Station.
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from residue from forestry, grain crops and food 
processing to purpose-grown crops such as willows and 
hybrid poplars.

Pete de Graaf has been growing willows and poplars 
for biomass energy on his 100-acre plantation for eight 
years, but he said a proper market has yet to materialize.

“We were told in 2005 that in five years,” said de 
Graaf, “there was going to be a big market for trees. But 
the price of oil didn’t go up as much as expected and 
the price of natural gas has gone down, so my trees are 
worth just about nothing right now and I might as well 
leave them in the ground.”

But de Graaf 
said a central 
place where 
buyers and 
sellers can find 
out what each 
other is selling 
or buying does 
make sense.

“Europe 
already has a 
commercial 
market and a 
grading 
system, so that 
a buyer can put 
in an order for 
a certain grade 
of biomass and 
know what 
they’re 
getting.”

Duggan 
admitted that 
the new 
brokerage system has a way to go yet, and that it isn’t 
going to immediately fix a market for biomass.

“We don’t see this as the solution to biomass energy 
but it is one piece of the puzzle.”

And Duggan said the price of natural gas is an 
important consideration for the biomass market.

“Natural gas provides a price floor. If you can use 
natural gas for less than wood or wheat straw, that’s 
likely what you’re going to do. But some people may 

choose biomass because natural gas isn’t as green as 
biomass and it is a fossil fuel. And up north or in rural 
areas, in many places natural gas pipelines don’t exist.”

The other problem with natural gas, he said, is that the 
price is set internationally, is unpredictable and can 
fluctuate wildly.

The price for biomass is also a large unknown at this 
point, but Duggan anticipates that having a biomass 
brokerage will help establish market prices.

“If the brokerage works the way it should, it becomes 
easier for a woodlot owner to put cord wood on the 
market or for buyers to order it. If there are a hundred 
listings, it would quickly become clear what the market 

price is for 
biomass.”

Woodlot 
owners would 
also be able to 
lock in 
contracts 
through the 
brokerage for 
biomass that 
isn’t there yet.

“If you’re a 
woodlot owner, 
you can say 
you’ll deliver 
50 tonnes of 
willow in two 
years at, say, 
$60 per tonne, 
or for whatever 
amount you 
figure it will 
make it worth 
your while. If 
there are no 

takers, you have no obligation.”
On the other hand, selling a future crop adds a bit of 

predictability for both seller and buyer.
“Over time,” said Duggan, “because prices are public, 

people begin to see what prices to expect.”
But the biomass brokerage isn’t a free service. There is 

no charge to sign up to list your available biomass, but 
there is a fee charged on the sales. The first time you sell 
through the brokerage, the fee is $4 per tonne, regardless 

Continued from front page

Biomass brokerage takes shape

Forest slash and other wood production residue is just one of the many sources 
of materials used in biomass production.
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of the volume. The sales thereafter are subject to a 
fee of $2 per tonne.

“The reason for the initial higher charge,” said 
Duggan, “is that biomass is a non-standard product. 
We’ll come out and visit you to see your material, 
because we need to know how best to handle it.”

The reason for the reduced fee after that, he said, is 
to keep buyers and sellers coming back to the 
brokerage, and resisting the temptation to cut out the 
middleman.

Duggan notes that there are benefits to staying with the 
brokerage, particularly in helping buyers and sellers 
negotiate non-standard contracts.

“For instance, if I’m a Hutterite colony and I want 2-
thousand tonnes of biomass a year and I need it delivered 
once a month, we can help you design the contract.”

For more information on the biomass brokerage, you 
can go to www.bullercentre.com/biomass-brokerage or 
contact Duggan at bruce.duggan@prov.ca.

A schematic of the steps taken to acquire biomass for energy production to its final use. For 
more details, go to www.bullercentre.com/biomass-brokerage.
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Bob Austman had just finished working out a brand 
new management plan for his Piney woodlot with the 
Manitoba Forestry Association when his best laid 
plans went awry.

“My new plan had three main objectives,” said 
Austman. “I wanted to create wildlife habitat for 
birds, trails for cross-country skiing and snowshoeing, 
and more diverse forest zones by adding 15-thousand 
red pines to get more biodiversity among all the jack 
pines. And then the big snow storm hit last October, 
and took down so many jack pines.”

Austman said his management plan immediately 
shifted to a harvesting plan.

“The plan was very useful because we already had 
the stands delineated on a map. I already knew my 
inventory. I had a base to work from, and I 
immediately starting calling contractors to harvest the 
broken and downed trees.”

The Private Land Resource Planning has replaced 
the management plans that MFA has been offering 
since 1992, and Austman was one of three woodlot 
owners who were part of the test pilot for the delivery 
of the new management plans in the summer of 2012.

Patricia Pohrebniuk, executive director of MFA, said 
the PLRP plans can be readily adapted when disaster 
strikes, whether it’s disease, fire or a freak snow storm.

“We had just completed Bob’s resource plan, and 
luckily, we’d already taken measurements and had 
volumes established. When the storm struck, we 
already had a resource inventory so we could quickly 
go in and help with the site clean-up.”

The MFA now offers four kinds of management 
plans, said Pohrebniuk.

“We provide the full-blown resource management 
plan. We have a harvesting plan so that when a wind 
storm strikes, like last year, we can come onto the 
property and assess the damage and salvage 
requirements. We offer small-acreage woodlot plans 
for stands of less than ten acres. And we have a tree-
planting plan for establishing shelterbelts, wildlife 
enhancement and reforestation.”

She said the full PLRP sets up objectives for ten 
years.

“We plan for a ten-year time frame because we want 
to engage with the landowners. We come back after 
ten years to see how the plan is going. Of course, 
we’ll come back earlier if a landowner requests a 

change in the plan.”
Or if a disaster hits.
“Because of the introduction of GIS,” said 

Pohrebniuk, “and prescriptions per stand, it’s very 
easy to step in and advise a landowner on what the 
next step should be.”

Austman’s new harvest plan quickly hit a snag. 
The damage inflicted by the October storm in the 
Vassar and Sprague areas meant other landowners 
and provincial officials were also scrambling to find 
contractors to clear fallen trees and power line right-
of-ways and blocked roads.

“The clean-up took a lot of small contractors off 
the market,” said Austman. “I was put on the back 
burner.”

Austman did finally get a contractor lined up in 
early October, almost exactly a year after the big 
storm, but the harvest hit another snag.

“My contractor and I had flagged out the salvage. 
He’d brought his machinery into the yard and 
parked it. But on the day we went to start, he got a 
call that the Ainsworth plant in Barwick, Ontario 

Private Land Resource Planning

Best laid plans go awry when disaster strikes
By Sheilla Jones

Austman's harvest plan, based on his PLRP inventory 
map (next page), shows the three areas hardest hit 
by storm damage, and the dotted line indicates the 
route of a temporary road needed to haul out the 
harvested logs.
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where he was going to haul the salvage had just been 
bought by Louisiana Pacific and they’d shut down the 
mill for retooling.”

He said it’s good news that the Barwick mill is being 
upgraded, and he’s prepared to wait patiently for a 
month or so for the plant to reopen, even if it snows 
again.

“Maybe it’s not such a bad thing,” said Austman, 
shrugging off yet another delay, “because it is better to 
skid logs in the snow.”

Landowners who want to set up new management 
plans or update old ones can contact the MFA at 
plrp@thinktrees.org or phone 204-453-3182.

Private Land Resource Planning

This full page out of Austman's PLRP, prepared in the summer of 2012 by MFA's Andrea Kraayeveld, identifies the 
resource inventory on his woodlot near Piney. It provided the needed information to quickly adapt his existing plan when 
the October 2012 snow storm hit and turn it into a harvest plan.
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So you want to make money selling fire wood! 
The fundamental problem with firewood is the 

amount of labour involved. One winter I kept 
accurate records on the time and cost of production 
for a cord of wood. I was taking a one-ton truck into 
the woods, cutting the wood to length, stacking it on 
the truck and hauling it to the yard to be split. Then 
loaded the truck again and delivered the firewood. 
That took a total of nine hours. 

If you consider $25 for fuel, $10 for chainsaw 
supplies and miscellaneous expenses, and $10 per 
hour for labour, your cord of wood costs $135 to 
produce.

At the time I was doing the study (2006), wood was 
selling for $170 per cord. If you factor in the cost of 
insurance, wear on the vehicle, depreciation and your 
lunch, you are running at a loss.

Most people don’t want to do hard manual labour 
for $10 per hour. If you pay a decent wage or have a 
paid employee do the work, after taxes and 
compensation, you are over $20 per hour. This would 
push the production cost of the wood up over $235 
per cord. You can’t sell the wood at a high enough 
price to make a return on your investment. It looks 
like basic math has beaten you.

The problem is the cost of labour, but there are two 
ways to attack this problem: produce more for less 
labour, or increase the value of your product.

Canadians are masters at producing bulk products 
and exporting value and money to secondary 
producers. The price of a bushel of wheat has not 
increased much but the price of a box of crackers sure 
has.

As a producer, you really need to add value and 
reduce the input costs to make this work. One 
approach was to find high-value clients who regularly 
use large quantities of wood. One possible source for 
these clients is BBQ restaurants or pizza places that 
use wood-fired ovens. They will pay more for a 
reliable supply to their specifications.

I had several clients like this, and they were willing 
to pay 20 percent more for their wood, but it had to 
be a certain length and species. Delivery had to be on 
time and on certain days. 

They also demanded a back-up supply as they could 
not run out. It was a lot to ask for the extra 20 percent, 
which amounted to $200 per cord. Still the sale of three 
cords a month was a sure thing.

The other approach to dealing with profitability would 
be to mechanize the operation with a skid steer and 5-ton 
dump truck, a firewood processor and a conveyor. This 
would reduce my cost of production, but the upfront 
machinery costs are huge.

I was camping at a local national park around this time 
and was shocked to pay $5 for an arm load of rotten 
poplar slabs to make my fire. Here was an opportunity.

I was selling an armload of prime, dry ash for seventy 

Selling firewood: How to get rich or die trying 
By Brad Gurr

Tip: Handle firewood by hand as 
few times as possible and sell it in as 
small amounts as possible.

Gurr's shed with bundled wood, when bundling wood 
looked like the best way to make a bundle.

Continued on page 10
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Why become a member of WAM?

As a member you will be promoting active 
stewardship of Manitoba’s Private 
Woodlands. You will also receive a great 
deal, including:

—A Bi-Monthly Newsletter, complete with 
up-to-date information of upcoming events, 
current woodlot/forestry/conservation 
issues, and wood products/services 
available in your area. The Manitoba 
Woodlot newsletter can be mailed to a 
Canadian address or sent by email to a 
member. Using email is an opportunity to 
reduce the use of paper and receive the 
newsletter in colour.

—Access to the Woodlot Library, which is 
stocked full of woodlot-related information.

—Opportunities to Participate in Field 
Days/Demonstrations, Conferences and 
Meetings abut topics related to woodlot 
management.

—Free Ads in our WAM member classified 
section in The Manitoba Woodlot.

—If you operate a commercial woodlot or 
agrowoodlot, the WAM membership fee is 
a tax deductible business expense. WAM 
provides a receipt and member card for 
membership payment by request only.

Membership in WAM is open to individuals 
and businesses. Dues are $30.00. Those 
interested in membership can telephone 
(204) 467-8648.

three cents at home and losing money. I needed to find a 
vendor that was willing to sell my firewood to this 
specialty market. The wood would retail for $5 a bundle, 
and I would take $3, including delivery, and the retailer 
would make $2 for his troubles. A handshake later, and I 
was in the bundle fire wood business.

My wood was now selling for $384 a cord. There was 
more labour, sure, but the return was worth it. I also 
devised a way to reduce portions of the labour in the 
production process. I was able to borrow a small forklift 
from a neighbour to reduce some of the handling, and 
space to store my curing wood.

The process is as follows. 
  • Cut the wood in the forest into long lengths, or cut 

accurately to 16” lengths, depending on the size of the 
logs.

  • Load the roundwood onto the truck and haul to the 
yard for processing.

  • Split the wood and toss onto a pile to dry.
  • Take the wood from the pile and wrap the bundles in 

a one-cubic-foot bundle form made of bent steel. Wrap 
the ends of the bundles in 4” clear pallet wrap.

  •Stack the bundles on a pallet and wrap in 16” black 
pallet wrap. The rectangle bundles stack neatly and allow 
the pallets to be stacked up to three high with the forklift. 
They are then stacked in the sun to dry. The black pallet 
wrap helps to dry the wood out by trapping heat and 
acting like a chimney, drawing hot air through the wood.

When dry, the wood is loaded on the one-ton and a car 
hauler trailer for delivery to the vendor’s shed. 

You reduce the cost of loading and unloading, and keep 
your yard neat and flexible while the wood is drying.

After the first year when I sold 30 cords of bundled 
wood, I no longer relied on an ad in the paper to sell my 
fire wood at a loss.

The next step was to buy the wood in bulk from 
someone with high-capacity to reduce my input costs 
even further. I was able to get a firewood supplier from 
the newspaper to deliver 10 cords of 4-foot ash and 
maple logs to my specifications for $75 per cord.

A cord was now $60 dollars cheaper than I could 
produce it, and I didn’t have to do all that back-breaking 
labour. I could enjoy my wood lot without depleting the 
good timber, as I was running out of dead and cull trees 
anyway.

I was able to supply the restaurant with rejects and 
leftovers from the bundles and still make a profit. In 

The challenge of selling 
firewood
Continued from page 9
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Membership Application for 2013/14

Membership fee 2014 $30.00
Balance of 2013 + 2014 $40.00

Name
Mailing Address

Email
Telephone

I am particularly interested in the following:

Firewood and biomass energy
Wildlife habitat enhancement
Soil and water conservation
Land stewardship
Recreation, eco-tourism
Wood products, logging, sawmills
Specialty or non-traditional products
    (i.e., berries, mushrooms, maple syrup)
Christmas trees
All of the above

Would you like to receive your copy of The 
Manitoba Woodlot via email?
Yes   No 

Do you require a receipt?  Yes   No 
(WAM provides receipts only upon request.)

Thank you for becoming involved and 
for supporting Manitoba’s private forests.

Mail to:
Woodlot Association of Manitoba
c/o Allan Webb, Secretary-Treasurer
Box 43
Stonewall, MB R0C 2Z0

You can sign-up online by going to
woodlotmanitoba.com/about-
us/membership/membership-application

Advertising Rates
Special display ads + webcard packages
The Manitoba Woodlot, six issues/year 
         + webcard/year on woodlotmanitoba.com

• Full page + webcard: $810 + $60 
• Half page + webcard: $480 + $70 
• Quarter page + webcard: $270 + $75
• Business card + webcard: $210 + $80

Contact editor@woodlotmanitoba.com
for a copy of WAM Advertising Rates.

addition I was able to divert waste wood from tree 
service contracts, tree removals and trimming to use 
as fire wood.

I did find a campground that would take low-
quality wood in round lengths at a reduced rate. This 
helped to reduce waste costs on spruce and pine, 
which was not used in bundles.

I didn’t get rich, but I did create value and keep 
busy through the long winters. 

Brad Gurr is an I.S.A. Certified Arborist and 
Plant Health Care Specialist dedicated to the care 

and preservation of trees. You can contact Brad 
online at gurrb@yahoo.com.

   WAM's Wood-Wise Firewood Program is 
an easy-to-access guide to using firewood, 
with links that will take you to the experts with 
more detailed information on what you need to 
know about:
   • how to buy good firewood
   • the latest in wood-burning appliances
   • and how to burn safely.

Go to woodlotmanitoba.com/wood-wise.
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EQUIPMENT FOR SALE
Nyle 200 Kiln complete with controls 
and two fans, $2500. Call Len at 204-
423-2180.

Moulder/Planer, 4-headed. Over 
$9,000.00 in tooling (v joint, flooring, 6 
different casing knives, etc.). Blower 
unit, electrical, 2004 cat, generator, 
60kw. Knives and profiles included. In 
excellent condition. Buyer could be set 
up and running in one day. Asking 
$30,000.00. Call (807) 344-7514.

1999 Model LT 40 Wood-Mizer 
Sawmill. Includes 33 HP Kubota diesel 
motor, power feed, power up/down, 
debarker, auto clutch, shingle maker, 
and lapsider, Lubemizer. Cuts to 36” 
diameter, 21’ long; with bed extension 
up to 27’. Comes on wheels. Excellent 
condition. Asking $18,900.00. 
Telephone (204) 429-2135.

All sizes of slasher, sawmill and cord 
wood new blades. Resharpening used 
22”/42”/48”/50” sawmill blades and 26” 

cord wood blades. Skate sharpener, 
chipper, blower, debarker, planer, 
circular sawmill, bandsaw mill, feller 
buncher ($200,000.00). Used drum roll 
band saw sharpener ($250.00). All types 
of saw blade sharpening equipment. 592 
Talbot Ave., Winnipeg. Contact Norm at 
Dr. Saw (204) 667-6373 or see 
www.drsaw.ca.

EQUIPMENT WANTED
Sawmill equipment and saw blades any 
size, shape and condition. If you want to 
sell/buy logs, lumber and sawmill 
equipment, we can provide you with 
contacts. 592 Talbot Ave., Winnipeg. 
Contact Norm at Dr. Saw (204) 667-
6373 or see www.drsaw.ca.

SERVICES
Manitoba hardwoods. Elm, ash, maple 
custom cutting with Wood-Mizer mill. 
Bob Gass, McCreary, (204) 835-2631.

Saw blade repair/sharpening. We roll, 
tension, straighten and balance saw 
blades (instead of hammering). All types 

of saw blades and tools sharpened. Weld 
all types of carbide tip saws (Slasher and 
Feller Buncher teeth). 592 Talbot Ave., 
Winnipeg. Contact Norm at Dr. Saw (204) 
667-6373 or see www.drsaw.ca.

SAWLOGS WANTED
Interested in purchasing any type of saw 
log you have available. Contact Roger in 
Roseile at (204) 828-3386.

LUMBER FOR SALE
Timber Quota 41 cords softwood annual 
allowable cut $4500. Call Len at 204-423-
2180.

Hardwood lumber: oak, ash and 
basswood. Air dried. Various sizes and 
prices. Contact Roger in Roseile at (204) 
828-3386.

MISC. FOR SALE
Two cases of mesh tree guards, with 500 
per box. Price 20-cents per guard. Contact 
Barry at 204-423-2273.

Classified ads are free for WAM members.




